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THE death of Peter Notman last week was an event wholly 
unexpected, While he retired from the presidency of the 
Niagara Fire Insurance Company, and virtually from active 
business, some time ago, he appeared to be physically robust for 
his age and destined to enjoy many years of rest after an active 
and useful life. His sudden death was the result of a severe 
cold, due to exposure in one of the recent rain storms. Mr. 
Notman was born in Edinburgh, Scotland, and was in the 
seventy-fourth year of his age. For many years he was identi- 
fied with the Niagara Fire Insurance Company as secretary and 
president, discharging the executive duties of those positions 
with marked ability. The large experience he had acquired 
caused him to be looked upon as a wise counselor by his asso- 
ciates in business and his influence was widespread. He wasa 
forceful speaker and had the tact to present his views in a clear 
and earnest manner, which, if not always convincing, won for 
him the greatest respect. Mr. Notman was greatly beloved by 
his immediate associates and all who were brought in immediate 
contact with him. His death will be greatly regretted and his 
family have the sympathy of the entire insurance fraternity in 
their sudden bereavement. 





WE desire to direct attention to an article which appears else- 
where entitled “A plea for uniform rates in life insurance.” 
This is the substance of an elaborate circular issued by C. W. 
Holden of Boston, who takes the ground that the lack of uni- 
formity in rates is virtually a rebate given by the low rate com- 
panies to the insured, and that this official rate cutting is an 
evil more pernicious in its effects and more demoralizing than 
the rebates given by agents regarding which so much is being 
said. The tables that Mr. Holden has compiled to illustrate 
his point give the rates of thirty-two companies on a life policy 
for $10,000, issued at age thirty, with participation in surplus. 
They show differences in the annual premium charge ranging 
from $227.30 to $233.00; on a ten payment life policy issued 
under the same conditions the difference in rates is more 
marked, ranging from $428 to $480 per annum. A second 
table marks the discrepancies on endowment policies. It will 
be noted that Mr. Holden leaves out of his table several com- 
panies, some of which, at least, do not issue a participating 
policy. In any attempt to make rates uniform, the question of 
participation, or dividends to policyholders, must play an 
important part. It would, perhaps, be better for the companies 
and for the public, if there were no such thing as dividends 
contemplated in the insurance contract, but that instead insur- 
ance, plain and simple, should be the commodity bought and 
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sold. Dividends at best are premiums paid in excess of the 
amount required to carry the insurance, and the company 
charging the higher rate of premium naturally can afford to 
make larger returns to the policyholders, while those com- 
panies, like the Travelers, for instance, that do not make any 
dividends to policyholders, can afford to issue policies at a 
lower rate of premium than can those companies that guarantee 
participation in surplus. If, therefore, there is ever to be uni- 
form rates, there must also be uniformity in benefits conferred 
upon policyholders. Taking dividends into consideration, it is 
probable that the cost of insurance to the policyholder in the 
different companies varies but little, and the actual cost rather 
than the premium rate is the point that should be considered. 





THERE are very few life insurance agents who have had the 
courage to come out boldly and declare that they were in favor 
of the rebate practice for business reasons, hence when C. M. 
Ward of the New York Life took that stand, he created quite a 
sensation. He wrote a very readable, although illogical, letter 
on the subject which he thought so well of as to send it around 
to a number of newspaper offices, and also to the offices of 
many life insurance companies. The Mutual Life printed the 
letter in its little paper called The Weekly Statement, evidently 
for the purpose of showing that while the New York Life was 
on record as opposed to rebates, some at least of its agents 
approved of the practice. As is well known President McCall at 
once wrote to Mr. Ward canceling his contract with the New 
York Life on the ground that his.declared sentiments were at 
variance with the policy of the company. After considerable 
delay, and after the greatest publicity had been given to the 
correspondence, Mr. Ward claims that his rebate letter was 
written in joke and not to be taken seriously. If it was a 
joke, he should have so explained it to the numerous persons to 
whom he sent it, and furnished a diagram with it to indicate 
where the joke came in. If the diagram had been also accom- 
panied by a professional tickler we might all have had a good 
laugh at this stupendous joke. But Mr. Ward himself did not 
apparently fully realize the amount of fun his letter concealed 
until after he had received notice from Mr. McCall that his 
contract wasterminated. It then appeared that this intensely 
funny document was likely to cost him some bread and butter, 
so the explanation that it was a joke was given out. But the 
funny part of the business became apparent to all when the 
Life Underwriters Association last week attempted to punish 
Mr. Ward for violating its constitution, smashing its by-laws, 
treating with contempt its rules and regulations, and bringing 
reproach upon the good name of the association. He furnished 
the executive committee with a copy of the correspondence, 
and that committee reported a resolution, which was adopted, 
requesting Mr. Ward to resign from the association. Thus this 
body of intelligent men, that is on record as in deadly opposi- 
tion to the practice of giving rebates, displayed an utter lack of 
the “courage of conviction,” and instead of expelling Mr. 
Ward promptly for his conduct, weakly begged him to resign, 
and so relieve them of the unpleasant duty of applying their 
rules and regulations to such a flagrant defiance of the laws 
and traditions of the association as he had been guilty of. The 
whole proceeding was irregular, and in defiance of the constitu- 
tion of the association. That document provides for the trial 
of a member upon charges duly preferred, and after an oppor- 
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tunity to be heard in his own defense.. If a verdict should be 
rendered against him, punishment could be inflicted. But no 
charges were preferred against Mr. Ward, nor was he given an 
opportunity to explain his letters; the executive committee 
found him guilty, and the association blindly took its cue from 
the committee and asked Mr. Ward to resign. Unless he does 
so, he is still a member of the association, and, notwithstanding 
his position on the rebate question, is entitled to whatever 
rights, privileges and immunities such membership confers 
upon any one else. If his action is so abhorrent to the Life 
Underwriters Association, why were not the proper steps taken 
to secure his expulsion? The association can only get rid of a 
member in two ways, as provided by its organic law ; one is by 
trial upon charges, conviction to be followed by expulsion ; the 
other by voluntary resignation. The association had not the 
courage to bring Mr. Ward to trial, but begs him to relieve 
them from an embarrassing position and resign. This is where 
the joke in this whole business comes in. 





THE assassination of Mayor Harrison of Chicago in his own 
house on Saturday evening last was an event well calculated to 
startle the entire country. It illustrates the slight hold men 
have upon life, especially those who have acquired any special 
prominence, politically or otherwise. The assassin might have 
selected any other prominent citizen of Chicago for his victim, 
for he does not appear to have been actuated by any special 
motive. He was a disappointed applicant for official position, 
but his grievance, or what he claimed to be such, lay no more 
against the Mayor than against other leaders of the political 
party dominant in that city. If the assassination is to be 
charged to any account besides that of the homicidal mania of 
a cranky office seeker, it must be placed against the spoils sys- 
tem that permeates our party politics, and holds to the doctrine 
that “to the victor belongs the spoils.” The assassin of Mayor 
Harrison looked to him as a party leader, and demanded an 
office in recognition of his party services. If the distribution 
of offices was not made to hinge upon party service, but upon 
merit alone; there would be fewer office seekers and fewer 
cranks with a mania for taking human life. The death of Mr. 
Harrison will be more generally mourned because of the manner 
of his taking off than because of the worthof the man. He had 
a certain kind of ability, was popular among certain classes, but 
neither the ability nor the classes were of the highest order. His 
political support came largely from the least desirable classes 
of citizens, and he was regarded as the friend of disturbing and 
disorderly elements. He was a graduate of Yale College, had 
traveled extensively, and was possessed of a knowledge of men 
and things that should have made him an enormous power for 
good in such a wonderful, populous and growing city as Chi- 
cago. Unfortunately his methods were not such as could com- 
mand the respect of the best citizens, notwithstanding which he 
generally succeeded at the polls. He had been a member of 
Congress and Mayor of Chicago for several terms. Chicago 
was greatly excited over Mr. Harrison’s death, and, indeed, the 
entire country was shocked to an intense degree. Many public 
tributes were paid to the memory of the deceased by various 
official bodies, and his funeral was attended by an immense 
concourse of people. The services were exceedingly impressive. 
Mayor Harrison carried life insurance to the extent of $50,000 
and probably some accident insurance. 
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THE COURAGE OF CONVICTION. 
F ever there was a time in the history of fire insurance when 
it was necessary for the managers of the companies to 
stand by their convictions of duty, that time is the present. We 
presume that the word “duty” in this connection will be 
defined as the obligation to protect the present and future 
interests of the companies. Upon this definition the officers of 
companies are in honor bound to avoid any course which their 
experience and sober judgment teaches them is sure to lead to 
misfortune. They are now confronted by circumstances of an 
extraordinary nature, and if they falter in duty now, they are 
undeserving of sympathy, if not criminally wicked in their 
failure. 

The past four and a half years have shown a steady loss to 
the companies in their aggregate experience. One year (1890) 
showed a moderate gain, but all the others up to and including 
June 30 of the present year were disastrous, and in the under- 
writing experience the companies were poorer on July 1 than if 
they had not issued a policy since December 31, 1888. Of 
course, we mean the companies as a whole. There are several 
notable exceptions where the combination of good management 
and good luck brought the excepted companies without a scratch 
on their increased surplus and the profit side of their accounts. 
Many of these offices are not located in the business centres of 
the country, but in small places, where they seem to flourish 
in spite of the adversities of their city brethren. The down- 
ward experience, however, refers to a majority of the oldest, 
strongest and ablest companies. The English branches which 
have enjoyed almost unbounded popularity, which have petted 
their agents and been petted by them in return, and gathered a 
remarkably choice business on their books, have not escaped 
from the wreck of premiums and profit which has befallen the 
native companies. These facts are well known, and need no 
iteration to demonstrate their truth. Four of these years have 
been years of prosperity to the country at large. Mercantile 
and manufacturing enterprises have been on the top wave of 
success, Their owners have been coining money, but the extra- 
ordinary thing which confounds underwriting theories is that 
through this period of prosperity the fires have continued 
unabated in number and disastrous extent. 

At last the predictions of financial turmoil have come true, 
and the season of adversity is in full blast. It is true there are 
visible signs of improvement in the financial situation, and the 
country is recovering from the shock caused by the withdrawal 
of millions of currency from circulation and the paralysis of 
commerce and manufacturing which followed. There is en- 
couragement to believe that the resumption of so many of the 
large factories in metals and textile fabrics, and the reopening 
of dozens of suspended ‘banks will speed the recovery. But the 
strain upon fire underwriting is not over, nor is it likely to cease 
until months have elapsed. The situation demands the closest 
attention to the details of the business, the finest discrimination 
and the wisest adjustment of the relations of the underwriters to 
the public. The companies cannot and need not retire from 
business, but their officers must realize the necessity of dis- 
criminating with more care than ever before. If the losses were 
disastrous through years of commercial prosperity, it may well 
be disheartening to consider the chances through a period of 
financial stringency. We are well aware that our most conscien- 
tious underwriters understand and appreciate their responsi- 
bilities. 

The} courage of conviction, however, is not counted among 
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the virtues practiced by three-fourths of our most experienced 
managers of companies. This is a hard saying, but it is true 
nevertheless, and when pinned down to it a large majority of 
the implicated officials will plead guilty. The test is easily 
applied, and will come home to almost every company in the 
land. The trial of their courage lies in the ability, or rather 
the readiness to reject business at rates admittedly inadequate. 
Perhaps if the question were put whether 1000 risks would be 
taken at a confessedly improper or non-paying rate, the answer 
would be in the negative from all concerned. Then why accept 
one risk on these terms? The logic of the question must 
condemn the acceptance of the single risk as applied to the 
tooo. The difference is in degree only, not in kind. Every 
such acceptance inevitably deteriorates the whole line of business 
held by the accepting company. If there were only a single 
case here and there the effect would be imperceptible, but 
unfortunately an underwriter who fails to reject every risk 
because of an inadequate rate is bound in the nature of the case 
to accept many of them. The failure to say No to an offer is 
sure to involve saying Yes to many others. Then the test of 
sincerity in rejecting individual risks may be enlarged to include 
whole classes which are known to be unprofitable. Probably a 
majority of these classes are already on the prohibited lists of 
the companies ‘generally. The risks in question are refused by 
almost all well managed companies, but here comes a persuasive 
agent from R He approaches the president or secretary 
and informs him that he has a risk whichis on the prohibited list, 
but it is of such superiority that the usual reasons for declining 
such risks do not apply to this one, and bye and bye the presi- 
dent or secretary yields, and accepts the line as “an accommo- 
dation.”” All the while the responsible underwriter is troubled 
in his conscience lest he has blundered, and even after he has 
uttered the fatal Yes, he is two-thirds inclined to change it to a 
decisive No. But the die is cast, and that is the reason to-day 
why so many companies are called upon to pay losses for their 
so-called “ accommodation lines, 

Now these things ought not to be. They are evidences of a 
singular weakness in the backbone of managing underwriters, 
and in effect are harmful to the interest of the companies. The 
usual result of such displays is that the agents and brokers who 
find their friends so pliable continually resort to them in their 
own peculiar ways with other risks deserving rejection, but 
which, in pursuance of their own designs and for the sake of the 
commissions involved, are pressed upon the company, and 
finally accepted. Thus the accommodation lines are increased 
in number, and every one is a drop of impure blood dropped 
into a body which, enfeebled by past disease, needs only the 
purest and best blood to keep up its vitality. We believe that 
among the curses inflicted upon the companies in the last four 
and a half years, “ accommodation lines” are entitled to a front 
rank, 

Then the habit of following a neighbor is an error which 
should be avoided as worse than a blunder. Some companies 
fall into it habitually. They will accept anything that some 
other companies have accepted. This is partially true of 
English companies. They are very apt to become followers, 
even into the ditch. A test of courage is in refusing to take a 
risk merely because some other company has written it. In 
fact the conviction that the risk is worthy of acceptance should 
invariably precede its acceptance, and the opinion of other com- 
panies should have no weight save as a confirmation of a personal 
belief in its favor. We find that the theories of the underwriters 
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are all right ; it is in their practice that they fail, and in no par- 
ticular does this practice fall so short as in the failure to follow 
the courage of conviction. 











SPECTATOR SURVEYS. 


Ir was announced last week that F. P. Burke had resigned as an under- 
writer and application clerk from the Assurance Lloyds, and immediately after 
that he would now devote himself to the new association, the New York and 
Boston, with which his name has been connected for some months. But if we 
remember correctly, this is the same F, P. Burke who denied that he was try. 
ing to organize such a Lloyds, even after a printed prospectus bearing his 
name had been in the hands of New York merchants for months, 

* * * ° 

DANIEL Woopcock finds it pretty hard work to obtain the $100,000 in 
pledged premiums which he requires for the organization of his Manufacturers 
and Merchants Mutual in Westchester county. But it is claimed that he is 
one of the persevering saints and may yet succeed, 

* * * * 

Ir is quite sad to listen to the wails of underwriters just now touching their 
fiery experiences. Some of them find consolation in the thought that all the 
companies are alike unfortunate, and one Broadway secretary does not conceal 
his joy that the English companies have suffered misfortunes equal to their 
American rivals, Then there is considerable talk about the possible and 
probable retirements this winter ; but it is very rarely that names are men- 
tioned. There are suggestions enough of companies that ought to retire to 
set the streets wild with rumors, but this sort of gossip is itself too wild for 
belief. We refer to it as a passing event because there is an unusual crop of 
rumors likely to spring from some of the silly talk now heard in the offices, 
and often in the mouths of men who ought to know better. 

* * * * 

IN accounting for the small increase, and in some cases a decrease, in the 
premiums reported by the city companies to the fire patrol, it is asserted that 
the continual reduction of lines has neutralized the increased rates. Such 
companies as the Greenwich, which used to write $10,000 on mercantile risks, 
now write only half of that sum, and in some cases only $2500 on the same 
risks. This reduction runs all through the city companies, including the 
Home and German-American, whose lines are far less now than in 1890, These 
reductions have to some extent inured to the benefit of the agency companies 
whose premiums show an increase. 

® * * ° 

It is wholly in the power of the Tariff Association to regulate the relation 
of the brokers to the companies by a system of enrollment coupled with a 
license fee entitling the brokers to rating slips and other information. They 
now obtain the latter surreptitiously and on uneven terms with rivals, but if 
the companies would take the matter in hand a considerable amount of rev- 
enue toward the support of the association could be obtained and many vexed 
questions as to the status of brokers be set at rest. If the will can be invoked, 
the way can be clearly upened. We are informed that the brokers are not 
averse to a movement of this kind provided that in return for their license fee 
some reasonable way is adopted for obtaining information about risks. 

* * * * 


THE people of Brooklyn have been discussing fire insurance rates in that 
city in the course of the election canvass, and have discovered that the recom- 
mendations of the Mayor’s commission last spring of certain changes in the 
fire department have never been carried out. They have also learned that 
there were no politics in the action of the fire underwriters in demanding 
higher rates in Brooklyn on account of the inadequacy of the fire department. 
It required a redhot political canvass to bring these truths home to the Brook- 
lynites, and if the honorable Mayor, who resented the action of the under- 
writers and then played off his commission as a buffer between the insurance 
companies and an indignant public, shall now lose his official head the fact 
will not cause any large amount of tribulation among underwriters on this 
side of the bridge. 

* * * » 

Ir is about time that the hotel rates were revised and promulgated. We 
learn that the rates on the Plaza, Savoy, Holland, etc. (which are fireproof 
buildings and rated at twenty cents with the eighty per cent coinsurance 
clause), are being used in other cities as models for hotel rates therein. The 
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rates on these hotels are in the judgment of many companies altogether too 
low in spite of their superior construction, and the suggestion is made that it 
would be worth while to apply the Universal Mercantile Schedule to these 
risks as an experiment. Some of the non-fireproof hotels are inadequately 


rated and deserve a healthy increase. 
* * 


A FRIEND connected with one of the marine offices informs that the English 
Lloyds members suffer to a large amount by the losses on the lakes about the 


middle of Oetober. 
* * % * 


THE low price of wheat this season has diminished the general demand for 
insurance on grain in elevators, save in a very few cases, far below anything 
of the kind known in many years, 


* * 





CORRESPONDENCE. 
NEW YORK STATE. ; 


[From OuR Own CORRESPONDENT. | 

On December 1 a new tariff goes into force in this city which will affect the 
business interests here very materially. The change was brought about by 
the New York State Underwriters Association at their meeting on October 
12, At this meeting, besides the regular members of the association, there 
were present E, F. Beddall, manager of the Royal Insurance Company ; 
Emil Oelbermann, president of the German-American of New York, and 
George L. Chase, president of the Hartford Fire of Hartford, Conn. The 
following resolutions were passed concerning coinsurance. 

(1) That all specific and minimum rates within the territory of this associa- 
tion are based upon eighty per cent of insurance to value. (2) That on and 
after December 1, 1893, there must be attached to all policies (with the excep- 
tions following) either an eighty per cent coinsurance clause or a 100 per cent 
coinsurance clause, unless the rate be advanced one-half. Exceptions. (a) 
Risks under the jurisdiction of the factory improvement committee. (b) 
Risks rated under schedules of the association that provide for other coinsur- 
ance clause than the eighty per cent and the 100 per cent coinsurance clauses. 
(c) Dwellings, barns and their contents. (3) That for a 100 percent coinsur- 
ance clause attached to any policy (save as excepted above) a reduction of five 
per cent may be conceded from the rate that would apply with the eighty per 
cent coinsurance clause. (4) That no blanket policy shall be written, except 
with 100 per cent coinsurance clause. (5) That on all policies to which either 
the eighty per cent or the 100 per cent coinsurance clause shall be attached 
pursuant to the foregoing action the following clause may be added: It is 
hereby understood and agreed that, in event of loss, for the purposes of valu- 
ation under the provision of the foregoing coinsurance clause, underground 
foundations and brick stacks only shall not be considered or valued. (6) 
That no valuation clause shall be attached to a policy which in any way nulli- 
fies or modifies these rules. (7) That the standard coinsurance clause for 
application to specific items of policy, is the clause referred to in the forego- 
ing action. 

In addition to this action of the State association, the district committee 
have rerated and advanced the rates on several special hazards, with the result 
that these concerns will probably go into the mutuals, as some of the large 
risks here have already done. 

Ever since the great fire of March, 1891, when several large business blocks 
were destroyed at a loss of $3,000,000 or thereabouts, the rates have gradually 
advanced, in most cases on mercantile risks in this city, until now, as the head 
of one large manufacturing risk stated to me, he believed that he would be 
forced to go into the mutuals. Another of the largest concerns here have 
just closed a contract for a complete system of sprinklers, with the ultimate 
purpose of placing their insurance of nearly a quarter of a million in the New 
England mutuals of Boston, What the end of the difficulty will be, is a mat- 
ter of conjecture as yet. 

The local agents are experiencing much difficulty in placing farm property 
even at the tariff rate of seventy-five per cent for three years. Only about 
three companies out of all represented here are willing to take these risks. 
Added to this is the difficulty of making collections and the probable loss of 
business which will result from the new coinsurance provisions, Taken all in 
all, the lot of the local agents in Syracuse is not all that it mignt be just now. 
Fortunately fires have been few in number, no serious loss having occurred 








in several months. 
The Broadway Fire Insurance Company has withdrawn from this city. 


They were represented here for many years by the non-board agency of Mil- 
ton Clark & Co. 

The suit of Foley vs. the Dutchess County Mutual Fire Insurance Company 
came on for trial this week and is still pending. The action was brought to 
recover on certain goods which were destroyed by fire nearly two years ago 
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and the case has been in court forsome time. The defense is that the amount 
of the insurance exceeded the value of the property. 

James Gardner has been appointed local agent for the Spring Garden Insur- 
ance Company of Philadelphia. This company was represented here a few 
years ago but withdrew, and for the past five years have had no agent. 

Hugh ‘Murphy, late special agent for the Fidelity and Casualty Company, 
is now resident here and connected with the American Casualty. 


SyRAcusE, N. Y., October 27. GULLIVER. 





MINNESOTA. 
[From OuR Own CORRESPONDENT. ] 

M. W. Horton, chief of the fire department at Fergus Falls, has declined 
to accept the council’s invitation to resign. 

One by one the towns throughout the State are rising in their might and 
making a frightful fuss about the advance in fire insurance rates. 

Acting Fire Marshal Fennell, who has been running the Winona Fire 
Department since Marshal Redell’s resignation two months ago, has just issued 
a set of general orders for the betterment of the service, especially in the 
lumber district. 

The Minnesota Accident Insurance Company is defendant in an action 
brought by William Bockheim in the St. Paul court te recover $5000 on a 
policy on the life of W. J. Dunneback. 

State Insurance Commissioner Smith has been in poor health recently, but 
is reported improved. 

Chief Runge has rather startled the Minneapolis natives by reappointing a 
number of the discharged firemen. The cases against them at court are not 
panning out very fast, and the whole upheaval has subsided to about the 
ordinary level. 

The Farmers and Mechanics Mutual Accident Insurance Company has been 
organized, with headquarters at Austin, Minn, The plan of the organization is 
similar to that of the Iowa Traveling Mens Association, handling preferred 
risks only. The company calculates to do business all over the Northwest. 
John Frank, president of the State Bank of Leroy, is president. Other promi- 
nent citizens are interested. 

Howard Bishop and Bert O. Woods have formed a partnership in the 
insurance business at Sauk Centre, Minn., succeeding to the businessof A. H. 
Pettit. 

Col. Shandrew, the well known St. Paul insurance man, formerly in the 
State Department, headed the Third Regiment in its visit to the World’s Fair, 
and now carries a $300 sword presented by the members of the regiment as a 
token of appreciation. 

The Buffalo Scandinavian Farmers Mutual Fire and Lighting Insurance 
Company has been incorporated by residents of the towns of Rockford, Buf- 
falo, Chatham and Maryville. 

The city attorney of St. Paul has recommended that the $50,000 insurance 
now carried on the boilers in the public school buildings be discontinued along 
with the other insurance. 

The people who have been working up the bond investment company 
schemes hereabouts are greatly disgruntled over the action of the post-office 
department. They charge it up to the insurance companies. 

The Mechanics Insurance Company of Philadelphia and the Manufacturers 
and Mechanics of Pittsburgh are fighting in the Minneapolis court the pay- 
ment of $2000 policies on the Bassett plow works plant, setting up that the 
ground on which the plant was located had been dedicated to public park 
purposes, 

The Masonic Aid Association of Yankton, S. D., has filed articles of incor- 
poration with the Minnesota Commissioner, proposing to do business here. 

The case made out against Frederick E. Krayenbuhl, the Duluth life insur- 
ance agent, looms up blacker and blacker. The latest is that he forged and 
fraudulently issued 2000 shares of stock of the Lackawanna Iron Company. 

P. Dempsey, formerly a newspaper solicitor at St. Paul, has taken the 
agency for the Northwestern Benevolent Society of Duluth. 

The Minneapolis Fire Department responded to fifty-eight alarms last 
month. The official report makes the total fire loss on buildings $13,561 and 
on contents, $7000. There was insurance on the property aggregating 
$366, 700. 

In the case of the Union Central Life Insurance Company, respondent, vs. 
James R. Taggart, appellant, Judge Mitchel! of the Minnesota Supreme 
Court affirmed the order of the lower court. One of the conditions annexed 
to the policy of insurance was that it ‘‘should not be valid or binding until 
the first premium was paid to the company ;” but no special mode of payment 
was provided for in the policy. The company delivered the policy to the 

















Nov. 2, 1893] 


insured, and took his promissory notes for the first premium. It is held that, 
even in the absence of any express agreement to that effect, the company 
must, in judgment of law, be deemed to have accepted the notes in payment 
of the premium, and the policy became binding and constituted a valid con- 
sideration for the notes. 

The Farmers and Merchants Mutual Accident Insurance Company of 
Austin, Minn., has filed articles of incorporation and applied to the Commis- 
sioner for a license. 

The famous case of Margaret Hamilton against Charles Stiller e¢ a/ to 
recover damages for alleged fraudulent operations in connection with life insur- 
ance has had another airing at Winona, resulting in a verdict for plaintiff for 
$1831. She wanted $3000. 

Is Minneapolis paying more for its fire protection than other cities of its 
class? was the question fired at the city council the other night by Alderman 
Snyder. He claimed to have comparative figures to show that such was the 
case. He therefore proposed to cut down the amount allowed for fire depart- 
ment expenses for the coming year by $40,000. It was argued that on 
account of its covering so much more territory the comparisons with other cities 
were unfair. Alderman Snyder withdrew his motion, seeing it was useless to 
urge it. He was not convinced of his mistake, however, and proposes to renew 
his attempt to get the expenses of this department reduced. There seems to 
be a diversity of opinion among the insurance men as to the point raised, 
and as to what the effect of such a reduction would be in the matter of rates. 

Inspector J. A. Brant has issued a new rating card on elevator and grain 
risks outside the two cities. The rates are figured on the Universal system, and 
in the main do not vary greatly from the former rates. The average advance 
on the whole is perhaps twenty-five per cent. 





BOSTON. 


[From Our Own CORRESPONDENT. ] 

The past week has not been entirely featureless—although General Quies- 
cence centinues to dominate business and nervous prostration is a thing to be 
guarded against. Now that the World’s Fair is over the insurance men won’t 
have anywhere to go except down in Maine after deer, moose and woodcock, 
and already several are planning trips to the wilderness of the Pine Tree State, 
where the deer and the moose build their nests and rear their young. 

The monotony of the past seven days has been relieved by a fire of fair propor- 
tions, so those companies in the fire line have had a little something to think 
about. A large brick business block at the corner of Causeway and Portland 
streets was badly damaged by fire Tuesday night and was well covered by 
insurance. The companies are interested as follows: On the building—State 
of Pennsylvania, $6000; Sun of London, $5000; Alliance of England, 
$5000 ; Commercial Union, $5000 ; Scottish Union and National, $10,000 ; 
Royal of Liverpool, $5000 ; Liverpool, London and Globe, $5000. On rents 
—Phcenix, New York, $5000 ; Imperial, England, $5000. On the Derby & 
Kilmer, Pond Desk Co.’s stock—North British and Mercantile, $2000 ; 
Niagara Insurance Company, $3000. Stock of W. A. Holmes—Mutual of 
Salem, Mass., $1500; Essex Mutual, $1500; American of Philadelphia, 
$3000 ; Royal of Liverpool, $5000. 

The certificateholders of the Fraternal Circle, one of the famous endow- 
ment orders, have reasons to congratulate themselyes because they are about to 
receive a dividend, because they are not so bad off as they might be, and 
because they are better off than many who were in some other orders. They 
are entitled to a share each in the distribution of the assets in the hands of 
Receiver Payson E, Tucker, and wil! receive a dividend of about sixty-five 
per cent on the amount paid in for assessments. The report of the receiver, 
which asks for a final order of distribution of the assets, was presented to 
Judge Hammond in the equity session of the Superior Court last Tuesday, 
and as no one appeared to object to the allowance of the report, it was 
referred to the Insurance Commissioner for examination, On September 2 
last the receiver had a balance on hand of $351,086, and his total expenditures 
were $12,475, making the total receipts $363,561. He had received thirty, 
nine unpaid checks and two unpaid notes, all of the face value of $6762, He 
had caused to be made four criminal complaints against four efficers of subor- 
dinate lodges, who misappropriated funds in their care. One of these made 
restitution and the proceedings against him were discontinued. The proceed- 
ings against the other three, all now under indictment for alleged embezzle- 
ment, are now pending. 

Considerable excitement has been occasioned in life insurance circles this 
week over the death of Charles W. Copeland of Bridgewater, Mass. He was 
once a wealthy shoe manufacturer and was found dead in a field within a few 
hundred yards of his residence. He started out ostensibly to shoot partridges 
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and when found was shot through the heart. There is a claim on the part of 
some that the affair was a premeditated suicide, and the insurance companies 
who hold large accident policies on his life share in this belief, It is inti- 
mated that he committed the deed to save his wife and family from financial 
embarrassment. There were policies aggregating $30,000 placed on Mr. 


~ Copeland's life shortly before his death, and there is investigation going on. 


The amount will not be paid over to the widow without a struggle. . 

Mr. Copeland took one accident policy with the Boston agent of the Trav- 
elers Accident Company for $10,000 and good for thirty days. At the expir- 
ation of that time he came in and had it renewed for another thirty days, and 
the limit would have expired the day after he died. In the Aitna he teok out 
a policy of $10,000 on October 12 for thirty days. The American Casualty 
Company of Baltimore had a policy for thirty days for $6000; this was 
renewed five days before Mr. Copeland met his death, The New England 
Accident Association had a policy for $5000, which was taken for three months 
from August 31. The affair is regarded by most of the companies as a case 
of premeditated suicide. Medical Examiner Paine of Brockton is not willing 
to state that death was the result of suicide. In this connection it is interest- 
ing to note that the fire insurance companies had long ago instructed their 
Brockton agents to place no more risks on Mr, Copeland’s property. 

In Lynn this week several physicians gave depositions in the suit of Augus- 
tus B. Flanders, administrator of the estate of the late Benjamin J. Shorten 
against the Guarantee Fund Life Society of Chicago, IIl., to recover the 
amount of the policy on the life of the late Mr. Shorten, who died in 1891 of 
a complication of diseases. His life was insured in other companies for 
$18,000. The latter did not pay the policies, claiming that there was a con- 
spitacy to defraud the companies, by inducing them through fraudulent rep- 
resentation as to the physicial condition of the deceased to issue the policies. 

The Hamburg-Bremen Insurance Company will de no more business in this 
State, the Massachusetts business of the company having been reinsured in 
the Scottish Union and National. . 

The new fire insurance company which has been under consideration by 
Blake & Taylor and others for some time past, will be incorporated next week 
and will be known as the Commonwealth Mutual Fire Insurance Company. 
It will have a board of directors made up of seven men in business, represent- 
ing Boston and other cities, who are as follows: Frank O. Squire, vice-presi- 
dent of the Broadway National Bank and president of the John P. Squire & 
Co. Corporation ; John M. Smith, of Smith & Murray, well-known dry goods 
dealers, Byfield, Mass., president of the Dry Goods Mens Union, which 
covers the whole United States ; J. Allston Newhall, Boston, importer of India 
products ; W. L. Sage, selling agent of the Colchester Kubber Company ; 
Godfrey Morse, a prominent attorney of Boston; Joseph A. Jackson, hatter 
and furrier, Boston, and Geo, W. Taylor, of Blake & Taylor, insurance agents, 
who will be the managers and attorneys. The proposition is to write not 
exceeding $15,000 on any risk and it will write risks all over the country. 
Mr. Taylor has had a wide experience as assistant manager of the London 
and Lancashire. The new company will begin business on a sound basis and 
expects to have all the business it can take care of. No risks will be written 
until the company secures lines of $4,000,000 er $5,000,000. 

Arthur L. Woodruff, librarian of the Insurance Library Association, has 
resigned his position. 

The Boston Board of Fire Underwriters will complete in a few days the 
work of rerating the mercantile risks of Boston, in the conflagration district, 
according to the Universal Mercantile Schedule. The risks number about 
1500. Superintendent Cabot of the board says that it has taken six months 
to complete the new rates, and that it has been necessary to employ a number 
of new inspectors, The building with the lowest rates in Boston under the new 
schedule is the International Trust Company’s, eleven cents for $100 yearly. 
The rate on the Equitable building is sixteen cents per $100 ; on the Mutual 
Life Insurance Company building, thirty-three cents per $100 ; on the New 
England Mutual building, fifty cents per $100. The average increase in rates 
is about forty-five per cent, and this would equal an increase of about $400,000 
premiums annually, 

The Boston Board of Fire Underwriters have decided to extend the uni- 
versal mercantile rating now applied to what is known as the ‘*‘ conflagration 
district” to the whole of Boston, and the new rates will be promulgated as 
fast as made. 

The Eastern business of the California Insurance Company, which was 
originally reinsured in the Peoples, has been reinsared in the National Fire 
Insurance Company. 

There will be a change made in the Boston agency of the Hanover Fire 
Insurance Company. 

Jas. F. Dudley, secretary of the tna Insurance Company, has been elected 
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vice-president of the company, and will be succeeded in the secretaryship by 
W. H. King. The first assistant secretary will be E. O. Weeks, and F. W. 


Jenness will be the second assistant. ALLAN ERIC. 
Boston, MAss., October 28. 





IOWA. 
[From Own OvuR CORRESPONDENT. | 

The Iowa inspection bureau held its annual meeting in Des Moines October 
10. The officers who had charge of the meeting were: President, O. B. 
Ayres of Des Moines ; vice-president, J. K. Powers of Cedar Rapids, and 
secretary and treasurer, H. Clay Stewart of Des Moines. About seventy-five 
companies are members of the association and there was a general desire to 
get together, quite different from the meeting a year ago, when the split 
occurred over commissions. At that time anumber of companies went out of 
the union because they desired to offer more than fifteen per cent to their 
agents. The terrible losses of the past year have hada tendency to bring 
them to their senses. The State of Des Moines has withdrawn from Illinois, 
except Chicago, also from Missouri, Minnesota and several other States. The 
sense of the association was that the new schedule of rates must be put in 
force as soon as possible, in order that the companies may be getting some- 
thing near a fair price on a number of extra hazards that are now being 
carried at a low rate. The officers elected for the next year were: President, 
Adam Howell, Hawkeye Company, Des Moines; vice-president, J. K. 
Powers, Farmers Company, Cedar Rapids; secretary and treasurer, H. L. 
Spice, Merchants and Manufacturers, Clinton. Executive committee, O. B. 
Ayres, Des Moines; A. J. Wright, Newton, and W. A. Wilken, Atlantic. 

The fire insurance firm of Garver & Maish has been dissolved. J. W. Wit- 
mer has bought out Mr. Maish, and the firm is now Garver & Witmer. Mr. 
Witmer is one of the oldest insurance men in Des Moines and was formerly 
the owner of this agency. Mr. Maish will travel as special agent of a leading 
insurance company. 

Collections continue to be bad in fire insurance ; agents who have been 
carrying their customers have been getting left. A popular way to get fire 
insurance for nothing is to take out a policy on credit, the agent paying the 
premium to the company. Then, after it has run six months, plead poverty, 
tell the agent to cancel the policy and hunt another victim. 

The Iowa life underwriters met here last Monday, the 16th. 
dent of this promising young association is Sidney A. Foster, secretary of the 
Royal Union of this city, and the secretary is J. C. Cummins, secretary of the 
Equitable of Iowa. The association had a very pleasant and profitable meet- 
ing and received several new members. The plan is to have a meeting every 
month, with a lunch in the evening, at the Des Moines Club, as in this case. 
A legislative committee was appointed, consisting of W. A. Bemis, Robert 
Fleming, W. B. Hanes, I. T. Martin and E. S. Miller. These gentlemen 
are to investigate the present laws of the State on insurance and report their 
recommendations at a meeting in the near future. The insurance men are 
anxious to have an insurance commissioner in this State. J. A. Jackson, 
John R. Prime, J. H. Green, A. N. Klinefelter, F. A. Durham, F. B. 
Alldridge and H. W. Mason were elected new members, The meeting was 
successful and showed a growing interest. 

J. A. Jackson has been appointed State manager for the Provident Life 
and Trust of Philadelphia. F. W. B. 

Des Moines, IA., October 21. 


The presi- 





COMMUNICATIONS. 


THE AUTHOR OF “‘ BROWN’S ANALYSIS" CHALLENGES A 
CRITIC. 
[To THE EpiTor oF THE SPECTATOR. ] 

My attention has been called to an article in The Weekly Underwriter of 
14th inst., in which a fresh attack is made upon the work ‘*Definitive Analysis 
of life insurance returns,” of which I am the author. 

I have hitherto suffered the criticisms of the oracle who performs this sort 
of work for the journal in question to pass unnoticed. I perceived the useless- 
ness of endeavoring to make head against one who, judging from the manner 
of his deliverances, obviously must keep on tap within his mental storehouse 
the whole science of life insurance and hold himself prepared to draw it off at 
the shortest notice in quantities to suit purchasers. Indeed, the imposing 
self-sufficiency of his utterances may be said to be strongly suggestive of the 
familiar lines in Shakespeare’s Merchant of Venice, 

‘**I am Sir Oracle, 
And when I ope my lips let no dog bark.” 
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But the line must be drawn somewhere ; and when, as in the article above 
referred to, this super-sapient critic unwarrantably assails my motives and seeks 
directly, as well as by indirection, to impugn the integrity of my work, he 
transcends the bounds of decent criticism and raises a distinctively personal 
issue which I cannot afford to pass by with indifference. 

I now, therefore, avail myself of your columns to challenge the editor of 
The Underwriter to justifyethe imputations he has put forth with so little 
apparent sense of responsibility: 1. By designating the particular feature or 
features of the work upon which, on any reasonable or just grounds, can be 
based his implied charge of ‘‘ unmistakable bias” in favor of a stated com- 
pany, or any company, in the list ; also, in this connection, by demonstrating 
upon what method of reasoning the work is in any sense to be classed with that 
of the professional figure-twister. 2. By specifying the particular items or 
tables wherein, as alleged, ‘‘ the returns to the Massachusetts department ’’ 
are ‘‘ supplemented by the imagination of Brown.” 3. By designating any 
showing, whether by figures or foot note, or any statement or representation 
put forth, which is not true and in accordance with the facts given in the 
official reports, and, being true, should not properly be set forth in the 
interests of life insurance and the public. 

Now, my esteemed friend of The Underwriter, please let there be no quib- 
ble, evasion or generalization in this matter. You have made certain broad 
and slanderous imputations. Let us have the specific items upon which you 
base them ; else admit their falsity. 

On my part I hereby pledge myself to expunge from future editions any and 
all features which you shall fairly demonstrate to be inconsistent or incompati- 
ble with the professed character of the work, or its claims to impartiality, as 
set forth in the preface of the present or any preceding edition. With assur- 
ances of my most distinguished consideration, I await your action. 

Boston, MAss., October 25. BENJ. F. Brown. 





INDUSTRIAL INSURANCE. 
[Our readers will oblige by sending us suggestions, items of news, etc., such as 


appointments of superintendents and assistant superintendents, or anything of 
interest in connection with industrial insurance. ] 


—John D. Vaughan, superintendent for the Peoples in Philadelphia, resigned. 

—The Metropolitan appointed J. Kejewski to assistant superintendent at 
Detroit. 

—A. Beach, assistant superintendent for the United States at Brooklyn, has 
resigned. 

—The Metropolitan transferred Assistant D. F. Duncan from Staten Island 
to Erie, Pa. 

—The Metropolitan promoted J. F, Simon to assistant superintendent at 
Cleveland, O. 

—The Prudential promoted J. H. Gehb to assistant superintendent at 
Richmond, Ind. 

—Wn. King, assistant superintendent for the Metropolitan at Frankfort, 
Pa., has resigned. 

—R. Frank has been promoted to assistant superintendent for the Metro- 
politan at Toledo. 

—G. Silberman has been appointed assistant superintendent for the Pru- 
dential in Denver. 

—R. Fazakerley, assistant superintendent for the United States at Eliza- 
beth, has resigned. 

—A. L. Benoit has been promoted by the Prudential to assistant superin- 
tendent at Baltimore. 

— -The Prudential promoted C. Nagle to assistant superintendent in Phila- 
delphia No. 2 district. 

—W. Howard, assistant superintendent for the Metropolitan at Wilming- 
ton, Del., has resigned. 

—W. J. Urwick, assistant superintendent for the Western and Southern at 
Ironton, O., has resigned. 

—W. L. Morgan has been appointed assistant superintendent for the Metro- 
politan at Memphis, Tenn. 

—The Prudential promoted F, C, Hastings to assistant superintendent in 
the New York No. 5 district. 

—The Prudentia) transferred Assistant B. F. Specht from New Castle, 
Del., to East Liverpool, O. 

—Agent George McFarland of Utica has been appointed assistant superin- 
tendent for the Metropolitan at that city. 

—President Wall of the Columbia Industrial calls our attention to the fact 
that his company offers children’s endowments for sale on the industrial plan. 
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The benefits range from $25 to $120 for a premium of ten cents under ages 
from two to twelve years. 


—The British Prudential paid nearly $10,000 in claims on the lives of mem- 
bers who perished in the Victoria disaster. 

—W. C. Moore, assistant superintendent for the Metropolitan at Rich- 
mond, has been transferred to Wilmington, Del. 


—John Wilson, until lately supervisor for the Peoples, has been appointed 
superintendent for the Metropolitan at Meriden, Conn, 


—The Prudential has promoted Assistant M. Joseph of Baltimore to the 
superintendency of Chester, Pa., to succeed T. F. Lambert. 


—C. Hammond, assistant superintendent for the Metropolitan at Pitts- 
burgh, was fatally burned by falling with a lamp on October 15. 


—Maurice Joseph, transferred from Baltimore to superintendent at Ches- 
ter, Pa., was presented by his old associates with a handsome inkstand and 
calendar, 

—N. Morgan, assistant superintendent for the Prudential at East Liver- 
pool, O., was married recently. He has been transferred to Findlay, O., part 
of the Sandusky district. 

—Superintendent McHardy of New Orleans has removed to more commo- 
dious quarters at 15-17 Baronne, street, where he expects to do a large busi- 
ness for the Metropolitan. 

—lIn the rooms of the Insurance Club in Chicago they have a sign referring 
to Superintendent Wiedenfeller as follows: ‘‘‘ Wied’ is not here ; he has 
gone to New York to rusticate.” 


—lIt is currently reported that the price paid by the Metropolitan for the 
business of the Peoples was $55,000. We should judge this to be a good 
bargain considering the cost of getting such a debit together. 


—We understand that W. S. Gledhill, who was recently assistant for the 
United States in Brooklyn, has been arrested for some irregularity in Boston. 
Gledhill was formerly with the Prudential in Cincinnati and closed out under 
a cloud. 

—The United States Industrial was recently examined by the New York 
Insurance Department. Deputy Superintendent Shannon was the examiner, 
Ile reports the officers as honest and capable men anxious to treat policy- 
holders fairly. Mr. Shannon thinks the debit will soon reach a point where 
the stockholders will not be called on to pay in any more money. 


—Superintendent G. Bukett of St. Louis gave a banquet to his field staff 
on Friday, October 20, at the Grand Cafe. The Prudential’s interests have 
prospered in his hands, and President Dryden and Vice-President Ward 
journeyed West to congratulate Mr. Bukett and his force on their successful 
work, Among the guests were Superintendents Batesand Deveril of Chicago 
and Lafayette. 

—Superintendent Raleigh, who has charge of the John Hancock’s interests 
at St. Louis, had a narrow escape from death on Friday, October 20. An 
ex-agent, whose record had proven unsatisfactory, wanted Mr. Raleigh to 
retract some statements he had made, atid presented a paper for signature as 
also a pistol to expedite matters. The clerk, seeing how affairs were going, 
ran for a policeman and was fired at. The man then fired four shots at Mr. 
Raleigh, wounding him slightly. 

—A short time since the record of a certain successful superintendent was 
under discussion when one of the party remarked that *‘ he was like a big 
schoolboy, impressionable and impression giving and knowing nothing besides 
his business.”” The man in question is not cultured, would not shine in society, 
is quiet and reserved among strangers, but in his office and with his staff he is 
a power. What he knows of his business has been learned by personal con- 
tact with the people. He struggled as agent when the future of his company 
seemed very dark, he gave up his agency to take an assistancy at a time when 
the promotion cost a few dollars a week, for he did not earn as much at first 
as assistant as when he held the agency. The man had grit, patience, a fund 
of good humor, a boyish freedom from worry and care, an honest heart and a 
strong desire to do the right and advance in the work he had taken up. These 
qualifications enabled him to get along and so he gradually won his way to the 
front. Under his guidance scores of men have been educated as agents, fitted 
for and promoted to assistants and out of the latter ranks superintendents 
have been furnished to his company. Year in and year out has he made a 
good, solid increase, thus proving that a man who puts his heart and soul into 
the development of his business will succeed, will overcome the obstacles 
which lie in his path. The man of one idea is likely to make a stir in the 
world, when those who scatter their energies and thoughts never rise above 
mediocrity. 
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NEWS OF THE WEEK, 


Peter Notman Dead. 


By the death of Peter Notman a figure prominent in the fire insurance ranks 
for more than half a century is removed. Mr. Notman died last Thursday at 
his Brooklyn house as the result of a severe cold caught on the previous 
Monday. He wasin his seventy-fourth year, having been born in Edinburgh, 
Scotland, in 1820. At the age of fourteen he came to America and after 
some preliminary business experience entered the office of the Franklin of 
Philadelphia, where he remained ten years. For the next eight years he 
was in charge of the Franklin's New York office and then he assumed the 
assistant secretaryship of the Niagara Fire of New York. He successively 
and successfully filled the intermediate offices and in 1880 was elected presi- 
dent of the company, which office he held up to Aprilof this year. Mr. Not- 
man’s activity was not confined to his duties in connection with the Niagara, 
but many valuable services were rendered by him to the interests of under- 
writing in general through his membership and persevering work on various 
committees of the New York board, and also as chairman of the executive 


committee, vice-president and president of that organization. He also 
acceptably filled the office of president of the Tariff Association. Mr. Not- 
man was connected with several literary and social organizations. He will be 


long and tenderly remembered by hosts of friends who condole most sincerely 
with his bereaved family. 





A Standard Plate Glass Policy. 


FOLLOWING the agreement on rates in several States by the companies writ- 
ing plate glass insurance comes the adoption of a uniform policy for use 
throughout the country by the several corporations. Henry Harteau, presi- 
dent of the Metropolitan Plate Glass of New York, at whose office the presi- 
dents met to sign the agreement, has made the following statement : 

All the plate glass insurance companies in the country will soon be using a 
standard policy, which will apply equally to all the different States. While 
the adoption of such a uniform policy will have no direct effect upon existing 
rates, several propositions were discussed at our recent meeting as to the 
advisability of adopting a more equitable schedule. We intend, however, to 
do everything within our power to discourage the pernicious rebate system 
which has been so long in vogue. All the companies propose to give their 
agents a reasonable and paying commission, which they do not now receive 
because of the existence of this very system, which some well-known brokers 
have done everything within their power to promote. One of the features of 
the new policy will be the insertion of the clause exempting the compa- 
nies from any liability from damage resulting from premature blastings. It 
will be remembered that not very long ago several of the companies suffered 
heavy losses owing to the negligence of a certain contractor in allowing 
several kegs of dynamite to explode. Those losses, together with several 
others of a similar nature, have determined us to make the losers themselves 
fight it out with the contractors, instead of our having to force them to pay 
for the damage done, which in many cases they cannot do. 

[ TELEGRAM. ] 
Cuicaco, ILL., October 31, 1893. 

A meeting of plate glass insurance officials was held in Chicago yester- 
day, the following gentlemen being present: George Seward, president 
Fidelity and Casualty ; William T. Woods, president Lloyds ; S. C. Hoag- 
land, president New Jersey, and President Danzinger of the New York. J. 
P. Campbell, agent of the Metropolitan, represented his company with full 
power. 

A compact for Cook county agreeing to charge a rate of one-half per 
cent and to pay a uniform commission of twenty per cent was agreed upon 
to take effect at once. This, it is hoped, wiil end the ruinous rate war that 
has been waged here for the past two years, 





Failure of the Davenport Mutual. 


THe Davenport Mutual Fire of Davenport, Ia., has succumbed to the force 
of circumstances and laid down under its debts. Drafts drawn upon it by 
claimants are returned marked “out of business,” and correspondents are 
informed by the postmaster that the company has left the city. It was 
announced some weeks ago that State Auditor McCarthy was kept busy by 
county grand juries testifying that the company had no legal right to transact 
business, and it is quite probable that its appetite for premiums was seriously 
affected by the increasing pressure of the arms of the law. D. B. Thompson 
is president of the company and Isaac W, Lillis is secretary. Possibly cred- 
itors can obtain some redress from the incorporators, who are also described 
as ‘‘guarantors,”” as there appear to be some responsible men among them. 
The value of the advertised ‘‘ paid-up guaranty fund” of $25,000 remains to 
be discovered, 
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A Plea for Uniform Rates for Life Policies, 


WE have received a circular from C. W. Holden of Boston (an important 
circular for the consideration of managers of life insurance companies), from 
which we make the following extracts : 

In connection with the remarks I made at the annual meeting of the 
National Association of Life Underwriters, recently held at Cleveland, I desire 
to submit for your careful examination two tables which I send you herewith. 

No. 1 gives the annual premiums at age thirty, with participation in sur- 
plus, charged by the companies quoted, upon ordinary and limited payment 
life policies ; amount, $10,000, 

No 2 gives the annual premiums, with participation in surplus, upon 
ordinary endowments in same companies, and at same age and amount. 

These tables will enable you to see at a glance the difference in the pre- 
miums of the companies mentioned. 

The subject which is now most prominent in the discussion of reforms in 
life insurance is rebate. In my opinion we have approached the eradication 
of this evil in a circuitous manner. I am in hearty sympathy with the reso- 
lution passed, whereby the association endorsed the position taken at its 
annual meeting in 1892 upon the rebate question; but I do not think the 
resolution referred to was broad enough. We should not only have reaffirmed 
our position, but congratulated the association in the progress made during 
the past year. We seem disposed to blame ourselves at every opportunity. 
Why not take credit occasionally, especially when opportunity offers ? 

I am of the opinion, which is concurred in by many others, that the rebate 
evil will never cease until the authorized or official rebate is discontinued. In 
other wurds, there should be a uniformity of rates by all the companies writ- 
ing participating policies upon the class of business designated in the accom- 
panying tables and upon which a large majority of the insurance is 
a7 7 * 

The first and most important subject discussed between the agent and the 
person whom it is desirable to secure as an applicant is the premium rate ; as 
this is constructed by all companies practically on the same basis, why should 
they essentially differ if not for a purpose? What is that purpose? and we 
make the query in all fairness and sincerity. Have we not had for a long 
time all the sins in the decalogue charged up to the agency corps, and is it not 
about time that it should in a great measure come to an end? We have dis- 
trict managers, general agents and others without special titles who are active 
in the field and zealous members of local associations, earnest and sincere in 
their work, and whose long term of service have given them an excellent 
education as to the needs and demands of the business. We point to their 
integrity and honorable record with pride, and I consider it an honor to be a 
member of the same fraternity. * * * * 

Is it not now an opportune time for the officers of the various American 
companies to come forward and take a prominent part in the grand movement 
for reform? Inthe mad rush for size, volume of assets, largest amount of 
new business wriiten in any one year, etc., does any sane man suppose that 
the officials will take decisive measures derogatory to any representative they 
may have in the field, who secures new business by successfully meeting the 
opposition he may encounter, and wins by simply bringing the first year’s 
premium down to the level of that of his competitor who quotes a lower partic- 
ipating premium rate? Not much. Wreaths of laurel await him. 

Shall the rebate evil be suppressed and effectually killed? Are we all in 
earnest in the matter? By all, I mean officials at the home offices as well as 
resident managers, general agents, special agents, sub-agents and solicitors. 
If so, and the means within our power is availed of, it can be stopped ; there 
is one thing, however, we must guard against, and that isa partial reformation. 
The relapse will be worse than the first attack of the disease, now of such long 
duration, and much more difficult to cure. 

Rebate has many poisonous fangs, and my present object is to call especial 
attention to what I consider the worst of any one of them, and from which I 
would like to see the virus eliminated, viz.: The authorized, official and con- 
tinued rebate by reduction in the premium of one company below that of any 
other for the same kind of policy. * * * When this is corrected much 
of the difficulty now existing will cease ; for it is the official and authorized 
rebate, in a majority of cases, which prompts the agent of a higher rate 
company to do what his conscience condemns, viz.: cut the premium rate of 
his own company. 

With a uniformity of practice in the matter of premium rates, the rebate laws 
which are now upon the statute books of a majority of the States would be far 
more operative, and their enactment would seem to be consistent with the needs 
and proper conduct of the business; while at present what is loyalty in one 
agent is high treason in another. The question has been asked, if premiums 
are to be made uniform, are the higher to be reduced to the lower, or vice 
versa? That query will be readily solved when the compan es give authority 
to their respective actuaries to enter into a discussion of this matter with a 
view of settling it. The experience of the lower rate companies has been most 
excellent, and they issue a very satisfactory policy contract to their members ; 
and, having demonstrated their ability of management, it would probably be 
absolutely safe for any American company to make rates equal to theirs. 
That is immaterial at the present state of the question ; simply give us uni- 
formity of premium, whether it be high or low, and start us all fairly in the 
race and from the same standpoint. With this reform inaugurated, there will 
s'ill be sufficient variety in the practice of the various American companies to 
furnish the agent with all the ammunition he requires for animated conversa- 
tion with which to win his anticipated policyholder. The variation in pre- 
mium rates we shall be glad to dispense with, and still have no fear of being 
at a loss for an argument on account of differences that now exist in the vari- 
ous forms of policy contracts and the privileges granted the policyholder, or 
the restrictions that are placed upon him. 

Another reason why this should commend itself to the officials: it will tend 
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to make a saving of expense in the actuarial departments of the various com- 
panies. With uniform rates, much of their work can be interchanged—their 
various experience, results, etc., all of which should be readily understood by 
you without detailed explanation. Whatever will tend to increase surplus for 
the policyholder, through changes in methods or new economies practiced, is 
entitled to careful and prompt consideration. 

I earnestly commend this proposed reformation to the executive committee 
of our National Association, and I trust that they will take such action that 
at our next annual meeting to be held in Chicago in June, 1894, they will be 
able to report that the companies have acted favorably upon this suggestion, 
and that uniform rates were promulgated by them on January I of that year. 

In conclusion, I desire to say to the officers of the American companies, 
with all due respect, lead us not into, but rather apart from temptation. Yours 
fraternally, CHARLES W. HOLDEN. 

The following are the tables referred to: 


No. 1.—LIiFE POLICIES. 
Age 30, $10,000. Annual premiums, witb participation in surplus. 























: Twenty Fifteen Ten 
Company. Oe Payment | Payment | Payment 
: Life. Life. Life. 

Rs I cick sway ebm 227.30 284.50 .30 28.00 
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Brooklyn, New York. ..........c0ce- 233.00 311.00 366.00 480.00 
Connecticut Mutual, Hartford ........ ook 50 326.20 398.40 546.50 
Connecticut General, Hartford........ 226.40 303.10 357 40 408.90 
Equitable, New York................. 233.00 3IL.00. 306.00 480.00 
gee, TW sicsoseicccsscccesenve 230.20 356.00 465.10 
Germania, New York................. 233-00 311.00 306.co 480.00 
Po ee eee 233.00 303.00 357-40 470.70 
John Hancock, Boston............... 227.00 304.50 304.50 471.00 
Mutual Lite, New York.............-- 233 00 311.00 366.00 480.00 
Mutual Benefit, Newark.............. 223.60 302.70 356.40 468.30 
Manhattan, New York........--......| 233.00 311.00 306,00 480.00 
Massachusetts Mutual, Springfield....| 226.40 304.20 358.80 470.70 
Michigan Mutual, Detroit............ 218.80 293.80 346.80 456.60 
Maryland, Baltimore.......0.....+++-- 227.00 303-60 | 357.60 469.70 
Mutual Life, Kentucky............... 227.00 304.60 | 357.00 469.70 
New York Life, New York............ 233.00 311.00 | 366.00 480.00 
Northwestern, Milwaukee......:...... 226.30 301.20 355-30 467.60 
New England Mutual, Boston........ 227.00 304.50 304.50 471.00 
ey ee 227.00 304.50 364 50 471.00 
Provident Life & Trust, Philadelphia. -| 227.00 297.00 355-00 468.00 
Penn Mutual, Philadelphia........... | 229.00 304.10 361.80 470.70 
Phoenix Mutual, Hartford............ | 220.60 294.50 347.80 458.60 
PYUGSRIE, THOOBER 66:0:565.066000050000 226,30 301.20 355-30 467.60 
Pacific Mutual, California............ 233.00 311.00 306.00 480.00 
State Mutual, Worcester............. 226.50 304.00 364.50 471.00 
Union Central, Cincinnati............ 227.00 303.60 357-60 469.70 
Union Mutual, Portland.............. 233.00 311.00 306.00 480.00 
United States, New York............. 227.00 303.60 357-60 469 70 
Vermont Life, Burlington............. 227.00 303 60 357-60 469.70 
Washington, New York.............. 233.00 311.00 306.00 480.00 








No. 2.—ENDOWMENT POLICIES. 
Age 30, $10,000. Annual premiums, with participation in surplus. 
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Connecticut Mutual ...| 277.40 | 321.00 | 388.50 | 496.40 | 683.60 | 1067.50 
Connecticut General...| 277.10 | 316.00 | 378.30 | 480.90 | 662.50 | 1040.00 
Equitable, New York..} 285.00 | 326.00 | 391.00] 496.00 | 682.00 | 1066.00 
Equitable, Iowa........ 267.20 | 300.40 | 354.90 | 446.10 .60 | 952.60 
CISTMEOAD os cc caccscs es 28500 | 326.00} 391.00] 496.00 | 682.00 | 1066.00 
EEE eet 276.80 | 317.10 | 380.80] 483.90 | 668.90 | 1048.20 
John Hancock ....... 262.00 | 302.50 | 367.50] 47450] 663.50 | 1056.50 
Mutual Life, N. Y..... 285.00 | 326.00 |} 391.00} 49600 | 682.00 | 1066.00 
Mutual Benefit........ 275.20 | 312.70 | 376.70 | 484.80 | 664.30 | 1043.30 
eer 285.00 | 326.00] 391.00] 496.00 | 682c0/! 1066.00 
Massachusetts Mutual.} 275.50} 313.10 | 375.50 | 478.00 | 659.60 | 1037.00 
Michigan Mutual...... 259.20 | 297.80} 358.90 | 458.30 | 633.10 | 99550 
Maryiand, ....20-0s00s. 277.60 | 317.80 | 381.60 | 485.30 | 667.70 | 1045.80 
Mutual Life, Kentucky.| 277.60 | 317.80 | 381.60 | 485.30 | 667.70 | 1045.80 
New York Life........ 285.00 | 326.00 | 391.00 | 496.00 | 682.00 | 1066.00 
Northwestern.,.-...... 272.90 | 310.70 | 371.30 | 471.00 | 647.60 | 1014.50 
New England Mutual..| 262.00 | 30250| 367.50 | 474.50 | 663.50 | 1056.50 
National, Vermont ....| 262.00 | 302.50 | 367.50 | 474.50 | 663.50 | 1056.50 
Prov. Life and Trust...} 258.70 | .295.89 | 357.40 | 456.30 | 633.40 | 1003 00 
Penn Mutual.......... 277-10 | 315.90 | 378.30 | 480.90 | 662.40 | 1039 90 
Phoenix Mutual........| 266.70] 303.90 | 363.60 | 46r. 635-90 | 997.70 
PregesGal......... 00825 272.90 | 310.70 | 371.30} 471.10 | 647.60 | 1014.50 
Pacific Mutual......... 285.00 | 326.00 | 391.00] 496.00 | 682.00 | 1066.00 
State Mutual.......... 262.00 | 302.50 | 367.50 | 474.50 | 663.50 | 105700 
Union Central......... 277-60 | 317.80 | 381.60 | 485.30 | 667.70 | 1045.80 
Union Mutual......... 285.00 .00 | 391.00 | 496.00 | 682.00 | 1066.00 
United States.......... 277-60 | 317.80 | 381.60 | 485.30 | 667.70 | 1045.80 
VERNON... vevescicoces 277-60 | 317.80 | 381.60] 485.30 | 667.70 | 1045.80 
Washington .......... 277.60 | 317.80 | 381.60] 485.30 | 667.70 | 1045.80 
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The United States Mutual Accident and Mr. Pitcher. 


WE observe that one or two journals have lately been criticising the United 
States Mutual Accident Association, and making accusations of extravagance, 
because, they say, James R. Pitcher, who founded the association, has been 
drawing too large a salary. This is called extravagance on the part of the 
association and injustice to policyholders, Were the writers of these criti- 
cisms familiar with the subject they would probably take a different view of 
the case. 

We do not know the amount of Mr. Pitcher’s private fortune. We hope, 
however, that it is large, for we are confident that he has fairly earned what- 
ever compensation he may have received from the association. We do know, 
however, that the following statement of facts is correct: When Mr. Pitcher 
conceived the idea of forming the United States Mutual Accident Association 
he enlisted the co-operation and the capital of a number of our prominent 
citizens in the enterprise. He was the pioneer in this class of business, as 
opposed to stock accident insurance companies. Having submitted his plans 
to the gentlemen co-operating with him, he made a contract with them to 
conduct the business, devote his entire time and services to it; in fact, to 
create the association. His compensation was to be a certain fixed price for 
each new member secured for the association. He had hard, up-hill work 
before him, and had to meet the opposition of the companies already estab- 
lished. In the early days it cost him more than he received to secure busi- 
ness, but ultimately he was successful, and built up a strong, prosperous 
company. 

Had he continued in receipt of the amount due him under the original con- 
tract, perhaps he would have been entirely justifiable. As a matter of fact, 
however, several years ago his salary was fixed at the rate of $10,000 a year, 
and has remained at that price since. 

The United States Mutual Accident Association has effected a vast saving 
to the public carrying accident insurance, not only as regards its own mem- 
bers, but also as regards those who have taken accident insurance in other 
companies founded after its organization and modeled upon its plans. A 
member of the United States Mutual Accident Association who has kept his 
insurance in force from the beginning of the association to the present date 
has paid some $200 less than it would have cost him to keep up accident insur- 
ance had the rates continued as they were before the advent of the association 
into the accident insurance arena ; some $400 less than he would have been 
forced to pay if a commercial traveler, and the value of the services of this 
company to the cause of accident insurance is not confined to the lessening of 
the cost, but the accident policy as written to-day, either by the United States 
Mutual or by almost any one of its competitors, is a broader, cleaner contract— 
much more advantageous to the insured than any policy which could have 
been secured before James R. Pitcher founded the United States Mutual 
Accident Association. 

As we said before, we do not know just how much Mr. Pitcher has made 
out of accident insurance. We do not care. He deserves all that he has 
received and more. 





An Iowa Company Which Needs Prompt Action From 
Auditor McCarthy. 


THE attention of Auditor of State McCarthy of Iowa is respecfully called to 
the condition of the Underwriters Mutual Fire Insurance Company of Sioux 
City. This organization, managed and controlled by E. F. Philbrook, has for 
several years been conducted on a seemingly legitimate basis and has secured 
much business from gullible propertyowners. While there is a class of 
brokers who handle the policies of insurance companies, good, bad and 
indifierent, indiscriminately, there are other brokers who endeavor to separate 
the wheat from the chaff of ‘‘ surplus writers.” These latter are interested 
in all information obtainable regarding the standing of the various small com- 
panies located in different parts of the country, whose policies are issued upon 
‘* surplus” and hazardous risks. Under date of October 23 a correspondent 
at Sioux City advises us as follows regarding the present condition of Phil- 
brook’s Underwriters Mutual : 

The Underwriters Mutual Fire Insurance Company was organized two or 
three years ago by E. F. Philbrook, who had immediately before been interested 
in two other local insurance companies, which he dropped when they ceased 
to pay him a sufficient income. The guaranty fund paid up when the present 
company was organized consisted of notes of $5000 and $10,000 each, made 
by Mr. Philbrook and several other gentlemen, two of whom I know to have 
been proof against collection by execution, and the others I think were of 
little, if any better standing. I understand that they have gotten together 
enough premium notes so that the guaranty notes were allowed to be wjth- 
drawn. I was informed to-day by a person well acquainted with the company 
that it has about $100,000 of these notes now in force, but the company, as a 
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matter of fact, has no cash assets, As far as I can ascertain, the company’s 
assets are represented by nothing but premium notes, all subject to be canceled 
under our law on payment of short rates, The managers of the company are 
bringing suits on a great many of these notes in this county, and I suppose the 
same course is being taken elsewhere. 

There are many claims in attorneys’ hands here for collection against the 
Underwriters Mutual, and those in authority make a show in attempting to 
pay claims, and for several months have been getting in what money they can 
and paying a little tothe different claimants ‘* to heap them easy.” Iam 
informed that the company has had many losses recently and finds it difficult 
to collect premiums, This company is evidently organized to furnish a living 
to Philbrook, who was drawing a lucrative salary of $5000 per year not long 
since and I think he is still taking this salary. That and the salary of one or 
two others unquestionably come out of the current payments of policyholders 
first, and the claims of policyholders are met when anything is left. 


As this company is evidently not paying its claims it should be summarily 
wound up and not permitted to further deceive the public. 


cam ienimiatinn am 








MERE MENTION. 

—Oswego (N. Y.) rates are up. 

—Hagerstown, Md., is being rerated. 

—Iowa rates are to be made by schedule. 

—Fires are numerous in Chicago’s suburbs. 

—Farm rates are higher in Illinois and Missouri. 

—The Commercial Union is again writing in Tennessee. 

—A Florida association of life underwfiters is being formed. 

—The German of Freeport is expected to enter The Union. 

— The American Fire of Boston has passed its October dividend. 

—Aberdeen (S. D.) agents want the recent raise in rates suspended. 

—The eighty per cent coinsurance clause has been adopted in Michigan. 

—M. R. Pryor, managing director of the Sun of London, has gone home, 

—Quick ageing whiskey plants in the South must pay a fifty cent increase 
in rate. 

—The National Life Association of Hartford will apply for admission to 
Kentucky. 

—A new mutual fire insurance company is organizing at New Bruns- 
wick, N. J. 

—Geo H. Russell has bought the agency of Luke Slade & Son at Green- 
bush, N. Y. 

—The National Alliance Aid has decided to remove from Huron, S, D., to 
Topeka, Kan. 

—On the 15th inst. the New York State Association of Local Boards will 
meet at Newburgh. 

—T. M. Goodloe has been appointed secretary of Local Board Commission 
No 1 at Cincinnati. 

—Col. W. R. Rathbone has purchased Rolla Camden’s insurance agency at 
Parkersburg, W. Va. 

—Suit has been begun by Commissioner Hahn of Ohio to close up the 
Eclipse of Cleveland. 

—Nevins & Tebbets succeed to the insurance business of A.W. Batchelder 
& Co. at Salem, Mass. 

—F. A. Lovecraft, who suicided at New York last week, carried a $100,000 
policy in the Equitable. 

—A boy named Martin Ryan has confessed to firing the Blackstone Cotton 
Mill at Blackstone, Mass. 

—The asséts of the Northwestern Mutual Life increased $5,736,000 in the 
first nine months of 1893. 

—lIt is reported that a company paper entitled Life Echoes is being pub- 
lished by the Canada Life. 

—W. H. Kennan is president and Wash. Fowle secretary of the new Far- 
mers Mutual of Mexico, Mo. 

—Some claims for water damage during the August cyclone have been com- 
promised at Charleston, S. C. 

—A change in the Massachusetts law forbidding reinsurance in unadmitted 
companies is being agitated. A law allowing admitted companies to reinsure 
part of the risks assumed in unlicensed companies but requiring the regular 
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reserve to be maintained by the original company on the entire risk, failed to 
pass two years ago. 

—Massachusetts risks of the Hamburg-Bremen have been transferred to the 
Scottish Union and National. 

—Fred W. Churchill has acquired the insurance business of Geo, E. 
Moberly at Collingwood, Can. 

—A tenement house at No. 11 Stanton street, New York, was fired three 
times within four days last week. 

—Within two weeks sixty applications for membership in the Insurance 
Club of New York were received. 

—Geo. Pritchard, formerly manager of the Lancashire’s General American 
department, is in New York again. 

—There are but 104 fire insurance companies operating in St. Joseph, Mo., 
now, as against 135 three years ago. 

—The headquarters of the New York Insurance Department in New York 
city is now at No. 55 William street. 

—D. D. Boyd, formerly a special agent at Jackson, Miss., becomes an inde- 
pendent adjuster at Memphis, Tenn. 

—James Robertson will continue the agency heretofore conducted by Robert- 
son & McDowell at Charleston, S. C. 

—John Berwald has taken into partnership R. Mittelbuscher and C, J, 
Schutler in his agency at Davenport, Ia. 

—Alfred H. Smith, of the St. Louis firm of Huff, Smith & Hall, was 
recently married to Miss M. G. Dobson. 

—William Freudenthal, a New York insurance broker, is charged by his 
sister-in-law with the larceny of $86,076. 

—At Pine Bluff, Ark., a flat advance of fifty cents is made on blocks in 
which cotton yards have been established. 

—James A. Demaree of Louisville, Ky., originator of the Knights of Honor 
and Grand Reporter of that order, died recently. 

—C. A. V. Frith, representative of the Mutual Reserve Fund in Bermuda 
and the West Indies, has been visiting New York. 

—lIt is rumored that the Albion Fire Insurance Association of London, 
which is operating in Canada, will reinsure and retire. 

—A fifty-cent flat 2dvance has been ordered at Waco, Tex., because the 
electric light company xefuses to observe certain rules. 

—John Van Alen, an agent of the Fidelity and Casualty at Seattle, Wash. 
is missing. He is reported to be short in his accounts. 

—The companies for a short time represented at New York by Tynberg & 
Co. are now engaged in making American connections. 

—Application has been made by the American Sick Benefit and Accident 
Association of Troy, N. Y., for admission to Kentucky. 

—A quarterly dividend of one per cent is being paid by the German-Ameri. 
can Real Estate Title Guarantee Company of New York, 

—New quarters at Pine and William streets are now occupied by the New 
York city office of the New York Insurance Department. 

—The Underwriters Association of New York State recommends the use 
of permanently accessible wire ways for concealed wiring. 

—The Pacific Insurance Union will reduce rates at Spokane, Wash., 
twenty-five per cent if the proposed reservoir is constructed. 

—Herbert L. Low of San Francisco, well known on the Pacific coast as 
manager of that branch of the Transatlantic Fire, died recently at Auburn. 

—W. G. Leonard of Knoxville, Tenn., is sued by the Continental for 
$3000, which is alleged to be due from him as agent for the company. 

—The formation of an organization in the East similar to The Union in the 
West is contemplated by members of the Fire Underwriters Commission 
Compact. 

—A plate glass compact to cuver the States of Maine, Vermont, Connecti- 
cut, Rhode Island, Minnesota, Missouri and Kansas will go into effect on the 
15th inst. 

—Policies of the 42tna, Home Manufacturers and Traders and Americar 
Manufacturers mutual insurance companies of Concord, N. H., are canceled 
from November 25. 

—George W. Mansfield, formerly Nebraska special for the Phenix of 
Brooklyn, becomes agency superintendent for the Milwaukee Mechanics, 
vice Frank H. Tower. 

—John H. Robinson, president of the Vermont Life, was on October 25 at 
Montpelier duly admitted by the Supreme Court of Vermont to practice as an 
attorney and solicitor. Mr. Robinson was a member of the Michigan bar, 
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having been admitted before the Supreme Court of that State in September, 
1885. 

—The office of the Assurance Lloyds will be removed to the corner of 
Cedar and William streets, New York. 


—It is rumored that the Pacific Insurance Union has voted to appropriate 
$15,000 for the Midwinter fair at San Francisco. 

—Separate organizations for each of the States now covered by the Tennes- 
see and Alabama Life Insurance Association will probably organize in lieu of 
the present association. 

—An assignment has been made by the Mutual Annuity Company of 
Staunton, Va., the risks of which will be transferred to the National Life 
Association of Hartford. 

—The Mutual Fire of New York is about entering Kentucky. A. W. 
Hart, president of the Columbian, will be State agent and C. B. Sullivan will 
be local agent at Louisville. 4 


—The closing of relations between John H. Stoddart and the New York 
Underwriters Agency is entirely amicable. Mr. Stoddart goes with the Lan- 
cashire on January I, 1894. 


—Articles of incorporation of the Buffalo Scandinavian Farmers Mutua] 
Fire and Lightning Insurance Company of Wright county, Minn., have been 
filed with the Secretary of State. 


—The Suburban Underwriters Association follows the lead of the Under 
writers Association of New York State as regards eighty per cent coinsurance. 
The new rules go into effect December I. 


—Any one wishing to communicate with the Davenpert Mutual of Daven- 
port, Iowa, may save postage by waiting awhile, as the postmaster at that 
point states that the company has “‘ left the city.” 


—The Shenandoah Valley Fire Insurance Company has been chartered at 
Winchester, W. Va., with a capital stock of $150,000. H. J. Morris of New 
York is president and Bernard Taylor of Philadelphia is secretary. 


—Stuart Morrison, formerly in the employ of the Equitable Life of New 
York, becomes inspector for the Western district of the Canadian branch of 
the Standard Life of Edinburgh, with headquarters at Chatham, Ont. 


—Several assessment associations, which issued certificates on the life of B, 
J. Shorten of Lynn, Mass., are being sued for the amounts of their policies. 
They claim that Shorten made fraudulent representations and refuse to pay. 


—Grant Hugh Browne, formerly of the Mutual Life and now with the 
Security Fund Life Association of Minneapolis, was married to a charming 
Chicago lady on October 12, and is now in New York on his wedding tour. 


—‘‘Common Sense” is the title of a neat little paper, the issuance of 
which has been begun by the Provident Savings Life. A portrait of Sheppard 
Homans, president of the company, adorns the first page of the initial 
number. 

—A suit is brought by Boston parties against the Minnesota Title Insur- 
ance and Trust Company for $32,000. It is alleged that the plaintiffs were 
induced to buy bonds by the defendant making false representations. The 
charges are denied. 

—A circular is issued by Secretary Tupper of the South-Eastern Tariff 
Association describing the condition of the fire department at Gadsden, Ala., 
and stating that that town will be rerated on a fourth-class basis unless 
improvements are made. 

—H. T. Wickens Hodges, the recently deceased superintendent of the fire 
department of the North British and Mercantile, who had been with the com- 
pany for over thirty years, is found to have been a defaulter, but not to an 
extent serious enough to embarrass the company in any way. 


—-Dr. L. T. Stevens, heretofore assistant medical director of the Covenant 
Mutual Life, has been made medical director to succeed Dr. H. H. Mudd, 
who has resigned after twenty-one years’ service in that office. Julian C. 
Harvey has been appointed assistant secretary of the company. 

—The firm of Schneiderhahn, Ashby & Byrne of Louisville, Ky., has dis- 
solved. A new firm has been formed by the senior partner, which is styled 
Schieiderhahn & Flitner.’ D. M. Ashby will continue in the business, as will 
also Mr. Byrne. The latter is winding up the affairs of the old firm. 

—A new surplus line firm at New York is styled Granger & Frey. They 
operate the Citizens Fire and Marine at Charleston, S. C., the new Bay State 
Mutual of Gardner, Mass., and the Wachusett Mutual of Fitchburg. Poli- 
cies of the first-named are issued through licensed brokers, and then the risk 
is promptly reinsured in the others. 

—In view of the organization of the Provincial Underwriters Association 
in British Columbia, the local board at Victoria, formerly called the Britigh 
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Columbia Board of Fire Underwriters, has substituted Victoria for British 
Columbia in its title. The Victoria board has elected a new executive com- 
mittee, composed as follows: R. Hall, J. C. Maclure, H. F. Heisterman, B. 
Boggs and W. Monteith. 

—A member of the Newark (N. J.) salvage corps recently responded to an 
alarm of fire by jumping from bed and sliding down the pole to the first floor 
while asleep. He fell in a heap with a sprained ankle, but still slept on until 
aroused by his companions, 
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—A motion for a peremptory mandamus compelling the Attorney-General 
to certify to the Superintendent of Insurance of the State that the certificate 
of incorporation of the Sanitary Inspection and Insurance Company of New 
York is in accordance with the requirements of law was granted, with costs, 
by Justice Herrick at Albany. 


— The Spring Garden of Philadelphia has discontinued its general agency 
for Colorado, Wyoming, Utah, Kansas and Nebraska, formerly held by Zol- 
lars & McGrew, and agents in that territory will report direct to the home 
office. Geo, B. Armitage, the former secretary of the company, becomes its 
special agent in the field named. 


—We desire to call attention to the advertisement of T. Howard Lewis, 
general agent for Delaware, Eastern shore of Maryland and Virginia, of the 
Mutual Life Insurance Company of New York. Under Mr. Lewis’ charge 
this field has been a very productive one, and we should advise agents to put 
themselves in correspondence with him. 


—lIf it is true, as reported, that the so-called Universal Fire Insurance 
Company of London is trying to get business in the United States, we may 
observe that no such company is known on this side of the water. The last 
Universal Fire Insurance Company of London went into liquidation in 1876. 
Our exchanges will please note.— Zhe Review, London. 


—The Mercantile Mutual Fire, just organized at Philadelphia, will write 
solely on mercantile buildings and their contents. It will only operate in 
Pennsylvania for the present, but expects to accumulate $200,000 capital 
within two years and then extend its area of operations. John T. Bailey is 
president and Frederick A. Downes is secretary of the company. 


—The Secretary of State of West Virginia has granted a charter to the Alle- 
gheny Fire Insurance Company, a corporation with its principal office at 
Charleston. Its capital stock, $1200 (with the privilege of increasing it to 
$300,000), in shares of $100 each, is held by Frank E. Baker, C. M. Palmer, 
B. C, Allen and E, P. Croaker, all of Chicago, and Fred R. Power of Ciu- 
cinnati. 

—A recent fire at Barnegat Park, N. J., developed the following list of 
insurers : Liverpool and London and Globe, Greenwich, Home of New York, 
Mt. Holly, Great Northern, Farmers and Mechanics, Protection of Charles- 
ton, W. Va., National of Weston, W. Va., Norfolk F. and M., Anchor F. 
and M., Pequannock of Staunton, Roanoke Underwriters, Commonwealth of 
Winchester, Va. 

—lInquiries are frequently made of late regarding claims against the Moro- 
tock Insurance Company of Danville, now in liquidation. As we have before 
stated, a large number of the stockholders’ notes are made by Danville busi- 
ness men of unquestioned financial standing. Those having legal claims 
against the company can undoubtedly collect.—/Journal of Commerce and 
Commercial Bulletin, N. Y. 

— Carter H. Harrison, the assassinated Mayor of Chicago, carried insur- 
ance on his life as follows: Connecticut Mutual, $10,000; Mutual Life, 
$2800; Mutual Benefit, $1075, the two latter policies being paid up, taken 
in exchange several years ago. At one time Mr. Harrison carried insurance 
of over $50,000, but he allowed a good part of this to lapse when he met 
with business reverses in 1878. 

—In the trial of the Falk insurance case at Buffalo, N. Y., John Howley, 
adjuster for the Lancashire and the Mutual Fire, testified to having been 
offered bribes by the members of the firm and by their adjuster, which he 
promptly refused, The Falks’ attorney, Moses Shire, pitched into Mr. 
Howley very hotly, giving as his opinion that ‘‘ if the money had been offered 
to Honest John he would have snapped it up greedily.” The jury decided 
against the company. 

—Last year Moses King of Boston, the publisher of the well-known series 
of ** King’s Handbooks,” published ‘‘ King’s Handbook of New York city.” 
He made 10,000 copies, on the supposition that so large an edition would last for 
ten or twelve months anyway. Asa matter of fact, in four weeks’ time the 
whole 10,000 copies were sold. ‘The second edition is now announced, which 
is not a reprint of the old book, but is, in fact, a new book, showing New 
York in 1893. Eighty pages have been added, 300 new engravings have been 
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made, nearly all the pages have been reset, the index is wholly remade, and 
the whole text has been revised, extended and improved. It contains roo8 
handsome pages, more than 1000 new photographic illustrations. It is an 
exceptionally fine specimen of the bookmaker’s art and is worthy of a con- 
spicuous place in every library. It is so cheap that every one can easily afford 
to obtain it. Its price is $2 a copy, and may be obtained by addressing Moses 
King, Boston, Mass. 

—The November topic for discussion by associations of life insurance men, 
as given out by Thos. Peters, is ‘‘ Life underwriter associations—their purpose 
and plans.” First, of what practical benefit are such organizations and mem- 
bership therein ; secondly, what features have rendered local association work 
most successful; thirdly, should work be aggressive, or moderately legisla- 
tive, or persuasive ; fourthly, should membership be restricted and limited to 
general agents or should all grades of field workers be included in membership. 


—The New York Insurance Journal makes the following statement: *‘ The 
agents of the United States Life are now remunerated at fixed salaries instead 
of commissions, and yet its business of the past month exceeded that of May, 
1892, by $300,000, showing that superior energy is not a feature of commis- 
sions where rebate is allowed.”” The Budget of Toronto quotes the foregoing 
as ‘‘a case which shows that commission is not necessary to insurance, and can 
be dispensed with to the company’s advantage.”” The principal trouble with 
the foregoing deductions regarding commissions is that our esteemed contem- 
porary is ‘‘ indebted to his imagination for his facts” on which they are based. 
The United States Life pays commissions to all of its managers and agents, 
in addition thereto making certain allowances for office expenses to its 
managers. 

—The life agent may, like the novelist, write up “The hundreth man,” or if 
his ability be marked, every tenth, fifteenth or twentieth man he canvasses. 
Much depends on his foresight in planning his canvass. If he has used care 
in selecting the people whom he solicits, has studied their ways and 
means, in short given attention to the little things which indicate how he 
should present his case, he will be more successful than if he worked at hap- 
hazard. General agents and managers should look sharply after men who tell 
in glowing terms how they canvassed, day in and day out, and have ‘* back 
call,” but no business to be obtained at once or in the near future. The men 
who display such earnestness in pleading for advances, who eshibit such fer- 
tility of resource, who are never at a loss for excuse as to why they have no 
applications, could really get business if they tried hard enough. The solici- 
tor who can wheedle money out of the manager without anything to show for 
it, can sell insurance if he systematically canvasses. 


AUTOMATIC SPRINKLER NOTES. 


—Kane sprinklers put out a recent fire in John Bromley & Sons’ establishment 
at Philadelphia. 

—A sprinkler equipment has been installed in the Champion cotton press at 
Wilmington, N. C. 

—A picker ro>m fire in the plant of the E. Jenckes Manuf«cturing Company at 
Pawtucket, R. I., was extinguished by the operation of seventeen Grinnell heads. 


AGENCY APPOINTMENTS. 
—B. S. Richardson, agent for the Mutual Life, at Dalton, Ga. 
—C. F. Ritter, manager for the Union Mutual Life, at Cincinnati. 
—G. W. Hood, manager for the Columbian Fire, at Brooklyn, N. Y. 
—T. H. Haughton, agent for the Columbian Fire, at Charlotte, N. C. 
—Estes Bros., agents for the American of New York, at Chattanooga, Tenn. 
—G. Robinson, agent for the Westchester of New York, at Charleston, S. C. 
—James Cofield & Co., agents for the Columbian Fire, at Spartanburg, 5S. C. 
—James McRea Cowan, agent at Wilmington, N. C., for the Columbian Fire. 
—RB. W. Skinner, Brooklyn, special agent for the Columbia Fire for Long Island. 


—Duke Martin, Chattanooga, manager for the Union Central Life for Eastern 
Tennessee. 

—Myers & Buechle, agents for the United States Mutual Accident, at St. 
Joseph, Mo. 

—W. J. Rouse, agent for the accident department of the tna Life, at 
Bucklin, Mo. 

—Robert N. Fryer, Louisville, general agent for Kentucky for the Phoenix 
Mutual Life. 

—Samuel T. Crosby, Boston, general agent for the Union Central Life for 
Eastern Massachusetts. 


—G. H. Glasscock, agent for the American Employers Liability and the New 
York Plate Glass, at Memphis, Tenn. 


—Col. W. C. Gray, Chester, Pa., and H. C, Coleman, Morristown, Pa., agents 
for the Union Casualy and Surety Company of St. Louis. , 
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ANTED— ACCIDENT INSURANCE AGENTS. 

E. E. Cuiapp, Manager of the accident insurance department of the FIDELITY 

AND CASUALTY COMPANY for the States of New York, New Jersey, Massachusetts 

and Rhode Island, will pay liberal commission to good agents in those States, Office, 

45 Pine Street, New York City. 

As I am making a special effort to secure the accident business in your vicinity, agents 

who have such business to place would do well to apply at once. 
E, E, Capp, Manager, 45 Pine Street. 





y heen DEPARTMENT OF DELAWARE, EASTERN 
SHORE OF MARYLAND AND VIRGINIA OF 
THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK 
Desires to contract for several good men to act as “‘ Specials.’’ To the right parties a very 
liberal contract will be offered. Correspondence with reliable men solicited. 


T. HOWARD LEWIS, General Agent, 
Wilmington, Delaware. 





cy HE PEOPLE’S BUILDING, LOAN AND SAVING 
Association of Geneva, N. Y., is now paying off 
MATURED STOCK. 


Write for terms and territory. 





G*™: S. OBEAR, ATLANTA, GA., 


District Agent North Georgia and Alabama, Travelers Insurance Co, 
Good Agents wanted to whom first-class Contracts will be offered, This is the best 


field for work in the South. 





G F. SCHILLING, MANAGER ILLINOIS AGENCY 


Germania Life Insurance Company, wishes good men in Chicago and State, 
Will pay liberal commissions. 
G. F. SCHILLING, Manager, 
Room 416, No. 79 Dearborn Street, Chicago. 





ANTED, BY THE CONNECTICUT GENERAL 

Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 

able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 





NSURANCE RIGHTS, ISSUED ONLY BY THE 
National Life Insurance Company of Montpelier, Vt., is the most im- 
proved form of life insurance. Provides LARGER TOTAL RENEFITS than any 
other Company. Gives COMPOUND INTEREST INVESTMENT. Good positions 
open for good men. 


FRANK C, MANN & CO., General Managers, 
21-22-23 ELwoop BLock, Rochester, N. Y. 





AND SPECIAL AGENTS, 





ne 


The Union Centrat Lire Insurance Company desires to employ a few more General 
and Special Agents. To the right men, who can show good records, liberal contracts will 
be granted. 

The Life-Rate Endowment Policy, non-forfeitable and incontestable as issued by 
the Union CENTRAL, combines protection with investment at ordinary life rates, and 1s very 
popular and easy to work, as shown by the rapidly increasing business of the Company. 
The amount of new insurance written since 188r has increased over 550 per cent. Its 
interest rate has been the highest and its death rate the lowest, continuously, of any com- 
pany in the United States. Correspondence solicited. Address 

JOHN M. PATTISON, President, Cincinnati, O. 


THE NATIONAL MUTUAL INSURANCE CO. 


WORLD BUILDING, NEW YORK, 


In addition to its regular business will insure under average lives 
and pay the full amount of the policy. The Adjusted Rate Plan 
is an entirely new feature in Life Insurance. The rate charged 
corresponds with the risk assumed, the same as in Fire and 
Marine Insurance, The nearer the applicant approaches the 
standard of a first-class risk, the less the cost, 


Send for Circulars, General and Special Agents wanted. 





UNDER 
AVERAGE 
LIVES. 








EW YORK LIFE INS. CO., DEPARTMENT OF 

Arkansas and West Tennessee. Gilbert D. Raine & Co., General Agents, Memphis, 

Tenn., will give one or twu first class specials ‘* Top contracts” if application is made at once. 
This section is particularly prosperous this season. 


ANTED.—GOOD ACTIVE, RESPONSIBLE 

Agents in Iowa, South Dakota, Northern Nebraska, and Cook County, Illinois, 

to write Insurance for the old reliable New York Life Insurance Company. It will be to 

your interest to learn the Commissions paid to Agents before contracting with any other 

Company, To the right men who can show good business records, liberal contracts will be 
granted. Splendid territory yet unoccupied. Call upon or address, 

GILBERT A. SMITH, Manager, 
Room 417 Rookery Building, Chicago, Ill., or Room 16, Peavey Grand, Sioux City, Iowa 


RAVELING APPOINTMENTS FOR SOME OF 
the United States will be granted to a few first-class Life Insurance Solicitors. None 
but men of the highest personal character and business experience need apply. Satisfactory 
references required, Address, 
DEPARTMENT SECRETARY, 
Best Company, 
P. O. Box 194, New York City. 











e domes ADVANTAGE OF THE HARD TIMES BY 
selling the Renewable Term and Partnership Policies of the Fidelity 
Write, 


Mutual Life of Philadelphia. Large commissions and quick sellers. 


BRIGGS & DALY, 38 Wall Street, 


New York City Managers. 





ISCONSIN DEPARTMENT OF THE NATIONAL 
LIFE INSURANCE CO. OF VERMONT. 


This is a good field for good men. The Company offers liberal terms to men of push 
Our guaranteed, cash value policies sell at sight, 


JAMES B. ESTEE, Manager, 
Mack Bock, MILWAUKEE, WIs. 


and integrity. 


Write to 





HE DEPARTMENT OF MICHIGAN OF THE 
HOME LIFE INSURANCE CO., 
FOR NORTHERN AND CENTRAL INDIANA, 
NORTHWESTERN OHIO AND ONTARIO, 


S. F. ANGUS, Manager, Detroit, Mich. 





HE IOWA DEPARTMENT OF THE MUTUAL 
LIFE INSURANCE COMPANY OF NEW YORK 
Desires to contract for a few good men to occupy districts in the State, Correspondence 


with reliable men solicitec. 
FLEMING BROS., Managers for Iowa, 


Des Moines, Iowa. 





EQUITABLE LIFE ASSURANCE SOCIETY, DEPARTMENT OF 
WASHINGTON AND NORTHERN IDAHO. 


ANTED: ACTIVE, ENERGETIC, CAPABLE 
Solicitors. Only men of character and integrity need apply. 
Liberal contracts and unequaled territory. 


W. J. MORPHY, Manager, 
SEATTLE, WASHINGTON, 


D°? YOU EVER WRITE ANY LIFE INSURANCE? 


Don’t you find good, insurable risks, who are turned down or postponed, because they 

do not measure up to some cast iron standard laid down by some dyspeptic Medical Director ? 

. — out what the National Life of Hartford will do for them, if they are good, insur- 
able risks. 

The National is no experiment. Jt is fully on its feet, and has now $15,000,000.00 insurance 
on its books, with assets of $3,000,000.00 and has the largest ratio of assets to liabilities of 
any life company doing business in this country. Best equipped company for agents. 

Write for information to Bkyan McCuLuen, JR., Manager South Eastern Department, 
Richmond, Va., and largely increase your income thereby. 











